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SALES OUTLOOK — 
FOR U. S. AUTOS 
ABROAD CHEERING 


Better Business Ex- 
pected in Third 
Quarter 


Special from A. D. N. Washington Bureau 


ASHINGTON, July 19. 
—In spite of the unset- 

tled economic conditions in a 
few countries, the position of 
the American automotive 
trade continues to be enhanc-) 
ed, with an encouraging sales. 
outlook for the third quarter 


of this year, Irving H. Tay-| 
lor, chief of the automotive! 


divisfon of the Department 
of Commerce, informed Au- 
tomotive Daily News today. 

Execution of highway programs 
and the expectation of large sum- 
mer business are giving rise to 
bright prospects for American cars 
in many countries abroad, he 
added, 

Predictions are based on reports 
of the foreign office of the depart- 
ments of state and ecommerce from 
Canada, France, Japan, Mexico, 
Sweden, Austria, Belgium, Colom- 

_bia and Finland, with additional 
information from other nations 
expected within the next week. 
. CANADA 

The commercial trend in Canada 
is now definitely upward and the 
improvyment has been especially 
noticeable during May and June. 

All of Canada’s major economié ac- 
tivities are advancing and prospects | 
are good for the remainder of the 
year. Imports of motor vehicles 
have steadily increased, all but a 
small portion coming from the 
United States. 

Sales were considerably accel- 
erated by the reduction in duty 
effective April 16. The Prairie 
Provinces have disposed of twice 
as many Cars this year as they 
did a year ago. This improve- 
ment has included particularly 
several medium - priced cars 
manufactured in the United 
States. 


FRANCE 


The French automotive 


regards production, sales for for- 
eign trade, for the second quarter, 
due to the general uncertainty of 
industry, exchange fluctuations and 
bad weather. 

Falling exchange has not brought 
about as great an increase in 
French exports as might have been 
expected. Only Belgium-Luxem- 
beurg and Algeria have increased 
their purchases, while exports to 
Great Britain dropped about 70 
per cent. This condition applies 
to both passénger cars and trucks. 
Imports of passenger cars have | 
been materially less, while trucks 
have decreased to less than half 
their rate of last year. 

High priced cars have been un- 
affected by the falling exchange 
but those in the medium priced 
class have suffered considerably, 
due to advancing prices under fre- 
quent price changes, and therefore 
meeting increased sales resistance. 
Increased attention is being given 
automobile advertising in France, 
and two companies, one a large 
American organization and the 


(Continued on Page 2) 


market | 
has not come up to expectations as | 





HARTZ WINS 120- MILE 
EVENT AT _ SPEEDWAY 


Specdway, N. J., ‘Sey 19.—The 
120-mile automobile race here 
Saturday was won by Harry Hartz. 
His time was 58:20:50. Fred Com- 
er, a teammate, was second and 
Norman Batteh, third. 

Hartz also won the first sixty- 
mile race on the program. Batten 
won the second and Comer, the 
third. There were thirteen starters 
in the 120-mile event which was 
the feature event of the speedway 
classic. 


MOTIVE IMPORTS 
~ DROP IN ENGLAND 


Decline of 50% Shown 
During Pate 4 
Months 


| — + 


London, July 20.—Britain’s 
imports of automobiles and 
} trucks during the first four 
|} months of 1926 show a decrease 
of nearly 50 per cent., compared 
with the corresponding period 
in 1925 
There are two main causes for 
this setback. Warly last year there 
was a rush of automobile imports 
in anticipation of the reimposi- 
tion of the McKenna duties on 
July 1. The general strike in May, 
with the continuance of the coal 
strike, has diminished the volume 
of Britain’s overseas trade, with a 
corresponding decrease in automo- 
bile imports. 
Imports for corresponding pe- 
riods in two years are as follows. 


Last three ciphers omitted value 
figures. 











in 


Jan.-Apr. 1926 Jan.-Apr. 1925 
.3,449($2,900) 11,188($10.665) 
452 ($415) 99 ($78) 


| Automobiles . 
Trucks 

| Chassis under 

j 28 cwt.... 
Chassis of and 

28 cwt1,424($1.510) 


($7. 295) 


4,050($2,470) 4,415 ($3,170) 


over 599 


($14, 813 


($900) 


Total value. . 


Imports from America, 
France and Italy constitute the 
bulk of these totals, American 
cars are more than holding their 
own, despite the McKenna tariff, 
Traders say that, although the 
volume of imports is less than in 
1925, the proportion of American 
ears to other commodities cal- 
culated to be greater. 

How imports are distributed be- 
tween the four countries is shown 
in the following tables (figures 
bracketed are vaiues):— 

Imported 


Canada, 


is 





Autos 

— 1,819 
(a. 400,000) 

a 44 


frem ahaa 
United States 12 

($165, 000) 
12 

($23, 


($135, 


Canada 
“($5 60, = 000) 

203 
000) 
3 


France 65 
($380, 000) 


($365,000) 

Total four gcountries 3,275 343 
($2,705. 000) ($230.5 

all countries.. 4 


Total 4 
($2, 900. 000) $415.0 





Special from A. DD, N. Washington Bureau 

Washington, July 19.—Twelve 
state conferences on highway 
safety will be Held in Washington 
during the summer and fall, ac- 
cording to plans now being form- 
ulated, the secretary of commerce 
announced today. 

It is expected that the sectional 
conferences will be instrumental in 
distributing to the public plans 
for reducing the large loss of lives 
in automobile accidents, developed 
at the National _Highway Safety 


Timken Engineer 
Off for England 


New York, July 
vestigation of developments of 
anti-friction bearings in all in- 
dustries in England will be made 
by Ernest Wooler, chief engineer 
in charge of automotive, indus- 
trial, experimental and service 
engineering for the Timken 
Roller Bearing Company of 
Canton, O. 

Mr. Wooler is now on his way, 
to England to visit the place 
his birth. 
the British Timken plant at Bir- 
mingham, according to his state- 
ment here before sailing. 

Mr. Wooler served his appren- | 
ticeship in the Royles-Royce Eng- 

lish plants and helped Mr. Royce to | 
develop the first two-cylinder | 
Rolls-Royce in 1903. His first 
American connection was. with! 
Continental Motors Company, Later | 
he became associated with 
Chandler 
neer of the Chandler 
Company of Cleveland. 
signed the Cleveland car 


19.—An in- 


as 
Motor 
He 
in 


de- 
1919 
Automobile Com- 
with 


Cleveland 
His connection 
dates from 1925. 


the 
pany. 
ken 


BAUER TO CONFER ON 
MOTOR TRANSPORT ABROAD 


New York, July 19.—George F. 
Bauer, secretary sof the foreign | 
trade committee of the National) 
Automobile Chamber of Commerce, 
is in Detroit to confer with the} 
export managers of the automobile 
and motor truck manufacturers in| 
planning activities for the expan- 
sion of motor transport in Euro- 
pean countries. 

Mr. Bauer will soon leave on an 
extensive trip through Europe. 


“pu NLOP PRICE CUTS 
New York, July 19.—It is an- 
nounced that Dunlop has cut tire 
prices in Great Britain 10 per cent, 








| Rims Inspected i in Ist Half 


Cleveland, July 19.—A total of 
13,195,577 clincher and _ straight- 
side rims was inspected and ap- 
proved by the Tire and Rim As- 
sociation of America during the 
first six months of 1926, according 
to a supplemental midyear report 
issued here today. This compares 
with 25,997,773 in all of 1925; 21,- 
863,311 in 1924, and 23,141,962 in 
1923. 





of 1926 Total 13,495,577 


In addition, the report showed 
that 155,073 rims had been rejected 
in the first six months of 1926; 
709,611 in all of 1925; 1,416,536 in 
1924, and 2,278,325 in 1923. 

Experimental rims produced: 
during three months of 1926 fol-| 
low: 26x3% 46,289; 27x4, 84; 
36x7_~—sttrucck, 1,186, the _ report 
| showed. 


- 





| High way Safety Sessions 
To Be Held at Capital 


Mr. | 
assistant chief engi-| 
Car} 


and then became chief engineer of | 


Tim-} 


\ touch for 





Conference held here last spring. 


is no necessity for another national 
conference as the national pro- 


Secretary Hoover declared there}, 


AYRES CONFIDENT 
BUSINESS IN 1926 
WILL EXCEED 1925 


Noted Economist Sees 





gram has been adopted and it re- 
mains for the states to ratify the, 
work already done and carry out | 
the campaign. That such a pro- 
gram will be carried forward has 
been announced, the secretary | 
stated, by twelve states, which 
have asked that the department | 
suggest a tentative program as 4a; 
ee basis for the states. 


G. M. OF : CANADA MAKES 
NEW OUTPUT RECORD 


Oshawa, July 19.—The unpre- 
cedented demand for motor cars 
during the first six months of the 
year has established a new pro- 
duction record 
;factories of General Motors and a 
new sales record for the Canadian | 
}sales oganization. | 
| An indication of the enormous | 
| increase in the company’s domestic | 
| business is contained in a state-! 
!ment from J. H. Beaton, general 
‘ sales ran tingen, that, the 





; 10 


He will also look over months of” the year regin “the | 


previous best twelve months’ record | 
| by 3,459 cars. 


New Gear Shift on | 
Test Run Approved 





New York, July 19.—F ‘ollow- | 
ing a test run of a car equipped 
with a new gear shifting device 
motor car experts have pro- 
| nounced it the most important 

development in driving conven- 
| ience since introduction of the 
| self-starter. 
| The device, which was tried out} 
| on a car driven from Boston to} 
this city, eliminates present gear-| 
| shifting methods. It is actuated! 
by vacuum from the manifold of | 
the car. The operating mechan- | 
‘ism is placed beneath the steering | 
| wheel and is operated by the foot.: 
| After releasing the clutch and| 
| starting the car the gear shift can 
| then be operated by a slight pres-| 
}sure on the operating lever for} 
| first, second and third speeds for- 
| ward, neutral and sreverse—five 
| changes, all of which respond at a 
the required change. 


| CALIFORNIA COTTON MILLS 
SUES CHRYSLER CORP. 


Detroit, July 19.—The Califor- 
|nia Cotton Mills Company of Oak- 
| land, Cal., has started suit in Fed- 
}eral Court here against the Chry- 
sler Corporation, charging it has 
made wrongful use of padding ma- 
chines leased from the plaintiff. 
The machines were to be used only 
with padding material furnished by 
the plaintiff, it is alleged. The 
California concern seeks an injunc- 
tion restraining the defendant from 
operating the machines with other 
padding material and asked dam- 
ages for an alleged violation of 
agreement. , 


JORDON HONORED 
New York, July 19.—Edward 8S. 
Jordan has been elected a director 
of the National Better Business 


iC 


,Cleveland Trust 


for the Canadian? 


| bile 
| peared in Col. 


| 
{ 
| “The third quarter of the year 
{ 
| 
| 


Auto Sales Mounting 
In Next 6 Months 


EVELAND, July 19.— 

Automobile output is 

continuing on an enormous 

scale, well above the record- 

‘breaking figures of last year, 

and with good prospects for 

‘large outputs and high profits 

‘for the coming six months, ac- 

cording to Col. Leonard P. 

_Ayres, vice-president of the 

Company 

and one of the nation’s lead- 
ing economists. 

At the same time Col. Ayres de- 

clared that iron and steel produc- 

tion at midyear 

is exceeding pre- 

vious expecta- 

tions, due to the 

extraor dinary 

pace maintained 

j ch large 


ee ee ae 
F 


pRcorepmietatlgse Ki 


building indus- 

; tries during the 

first six, months 

: of the year. Mid- 

Col. L. P. Ayres year ordering in 

| the Steel industry has reappeared, 
he said. 

The best 


news for the automo- 
industry, however, which ap- 
Ayres’s forecast was 
his conclusions as to the general 
business conditions which can be 
expected during the last six 
months of the year. 


begins with business sentiment 
so buoyant that it almost verges 
on rampant optimism,’’ Col, 
Ayres said. “Forward ordering 
is being substituted for hand-to- 
mouth buying. Sté6ck prices are 
advancing on their way to make 
a double-topped bull market. It 
is probable that the volume of 
industrial output of 1926 will 
exceed that of any previous 
twelve-month period and _ that 
the industrial profits will be the 
greatest of any peace time year. 
Employment is general, wages 
are high, credit conditions arq 
easy and the agricultural outlook 
is better than fair. 

“Business now is good and very 
good, and it will probably continue 
high in activity and output unless 
it becomes involved in_ serious 
overproduction, overconstruction 
and overexpansion of industrial 
equipment. All this could happen 
in the space of a few months. The 
developments of this quarter 
should indicate whether such a 
prospect is shortly ahead of us. 

Col. Ayres said that pig iron 
sales during the first half of the 
year mounted to a.high. level, 
though prices remained low. Pro- 
duction and blast furnace Opera- 
tions declined in June, the aver- 
age daily output during the month 
being 108,000 tons, as against 112,- 
000 tons in May. At the close of 
the month, 220 furnaces were in 
blast, compared with 229 at the 
close of May. The number in blast 
was 59 per cent, of the 372 total, 
compared with 61 per cent. in May, 
Theoretical normal is 60 per cent., 
so June was the first month since 
February when the percentage of 








3ureau, Ine. 


activity fell below the normal 
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OVEL ROAD MARKERS—Sta 


Australia Raises 
Juties on Chassis, 





fornia. Bennett Hill, noted auto 
girl standing near her Studebaker 
ture star. 











driver are being placed along the boulevards of southern Cali- 


tues of a life-size racing car and 


racer, posed for the statue. The 
car is a well known motion pic- 








Tires and Gasoline 


Washington, July 19.—Aus- 
tralian duties on gasoline and 
other petroleum products, pneu- 
matic rubber tires and motor 
chassis, recently increased, were 
made public today by the tariff 








division of the Department of 
Commerce. — 


The former rates, compared with 

















the new rates, are shown in the 
following table, the preferential 
applying to goods from the United 
Kingdom only:— 
Pa i] a ~ 
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S:: “tees oe Se ver ; sty , . 
Sep seger: 2” 2" A ary 14 to 19, inclusive, have been Cleveland, July 19.—Ohio ap- 
£. Mie eee: $246 eRe set as the dates for the 1927 auto-| pears to be on the way to system- 
si ExmSi:wocsoe < . i i 
3 Pe afces: ss fe. e858 mobile show by directors of the |tizing its tax system for highway 
4 = sei fe improvement. 
ts a e V2 Louisville Automobile Dealers’ As- 
Ser & - S&S + 2 2] Te ; as Gov. Donahey, a candidate for 
“5 3 #3; 2 e sez2|Sociation, Plans are now being ! re-election and a dark horse in the 
— >a! : - - . ene se 
rons ” made with a view to making the Democratic presidential race in 
re 2 ) * 2 5 1927 exceed any of the previous 1928, has indorsed the highway tax 
298 “e x e - ® * eighteen exhibitions. J. Garland plan of the Ohio State Automobile 
2 Lea, secretary-manager of the as- Association, which calls for an an- 
bas ” ‘ ¢ 22) prmomgeng will manage the show, nual one-half mill state tax, the 
aa oa = 282) |which is to be staged in the Jef-/| funds derived to be used for con- 
aet . ea“ ¢ oe ®&352|ferson county armory. struction of new highways, 
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? 2 J —The Automobile Dealers’ Asso-, of $12,679,776. 
ay ciation of Huntington Park, which| ‘The half-mill road levy should 
= sah MANUPACTURING TANKS is a department of the Chamber of never have been repealed and the 
canton, O., July 19.— The} Commerce, will organize a motor State association has long advo- 
Sk: tomotive Equipment/trades industry association, which , cated its re-enactment,” A. E. Mit- 
Uiupany has started manufacture/ will also be a part of the local tendorf, Cincinnati, president of the 
of a patented gas filter and re-| Chamber of Commerce, according State association, declared today. 
to a recent announcement. | “‘We expect that other candidates 
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TO DEALERS 


Your protected Dunlop 
territory may still be 
open Write today. 
DUNLOP TIRE & RUBBER Co. 
Buffale. N. Y. 
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for governor also approve the road 
tax plan. Every candidate can do 
so with good conscience, for the 
law is just and equitable,’’ 

Mittendorf explained that 73 per 
cent. of the tax would come from 
cities and villages and 27 per cent. 
from the farms. A $2,000 form 
would pay a $1 a year road tax. 

The road tax is sought to end a 
serious condition in highway fi- 
nancing in Ohio, which has arisen 
since the General Assembly several 
years abolished the stqgte road 
tax. 

Ohio is now spending $30,000,000 
a year in construction, maintenance 


ago 


and repair of highways, largely 
raised by motor vehicl@ license 


taxes and the gasoline tax. 


‘Soviet Changes 


Duties on Autos 


Washington, July 19.—Revised 
Soviet import duties on antomotive 
venicles wil! be ad valorem, replac- 
ing the formes: swecific duties of 
thirty-seven rubies per 100 kilos 
en motoreycles and iight automo- 
biles seating not more than eizht 
persons and 12 rubles per 100 kilos 


on trucks and omnibuses, accord- 


ing to advices from Moscow re- 
ceived by Department of Com- 
merce. 

Standard motorcycles and liglit 
}outomobiles seating not more than 
eight persons and valued «at not 
nore than 9,000 rubles, 35 per 
cent.: the same valued at more 


than 9,000 rubles 50 per cent; non- 


standard motorc®%tles and auto- | 
mobiles 100 per cent.; standard 
motorbuses, seating more than 
eight persons, 15 per cent.; non- 
standard motorbuses, 50 per cent.; | 
standard trucks, 12 per cent.; non- | 
standard trucks, 50 per cent, 
| = X 
STOP SUNDAY WORK 
Charlotte, N. C., July 19.—Police | 


ecently halted a group of laborers 


engaged in Sunday work at the 
i‘ord plant here. Intervention fol- 
lowed complaint from persons re- 


siding in the neighborhood. 








(Continued from Page 1) 


en A a French concern, have been 
| running a series of full-page ads 
jin daily newspapers. 

{| The general trade prospect for 
| the third quarter of the year is 
} uncertain. The pressure of cars 
| already sold has put increased em- 
| phasis om servicing, which up to 
;the present has been one of the 
| weaknesses of American automo- 
|bile merchandising in France. 
| Toward the end of the year sales 


may improve under the stimulus 
fof the Paris automobile _ salon, 
; which is scheduled from October 
7 to 17. 

JAPAN 


Automotive sales in Japan for 
the second quarter have held up 
fairly well despite the general 
decline in commodity prices and 
the slowing up of shipments and 
sales of raw silk, which are im- 
portant to Japan’s economic sta- 
tus. One large light car manu- 
facturer reports 70 per cent. of 
his business In Japan represents 
trucks and chassis for truck pur- 
poses, 25 per cent, touring cars 
and 5 per cent. closed cars and 
roadsters. 

Stecks of cars on hand are sub- 
normal, due to the new models on 
most cars coming out within a few 
months. Light weight trucks seem 
to be the most popular, though a 
few heavy trucks are beginning to 
appear on the market. 

No greater diminution in sales is 
anticipated for the coming quarter, 
unless a economic slump 
should prevail in the immediate fu- 
ture. 


| 


serious 


MEXICO 

Reports trom Mexico concern- 
ing the condition of the automotive 
trade are conflicting at the present 
time on account of the complexi- 
ties of the 10 per cent. tax, which 
became effective April 1, causing 
a large drop in the sales of motor 
vehicles. However, latest report in- 
dicates that business is returning 
to normal with the reported re- 
peal of the 10 per cent. surcharge 
and the substitution of specific du- 
ties on motor vehicles. 

An earlier report from Mexico 
City stated that heavy overhead 
among practically all dealers and 
small returns from sales are im- 
portant factors in the ‘present 
unfavorable situation, according to 








ithe local trade.’ 


| SWEDEN 

| : 

Imports of motor vehicles !n 
;Sweden were larger than during 
{the first quarter of 192€, Despite 
the adverse factor of a depressed 


| condition in the sugar beet market 
}in southern Sweden, sales of low- 
} priced cars continue brisk. The 
ilateness of the spring season in the 
central and northern sections has 
jhad a tendency to hold back sales 
jin the country districts. These fac- 
| tors, however, strongly indicate an 
| increased business for the third 
| quarter. 

| The light truck market continues 
| good. Sales of medium weight 
{trucks are decreasing, while heavy 
{trucks continue to be unpopular. 
| Locally made trucks and buses are 
increasing in demand. 

The question of producing auto- 
!mobiles on a large scale in Sweden 
thas lately been the sukject of re- 
|newed interest on the part of lead- 
jing steel and iron works, machinery 
manufacturers and automotive ex- 
perts. However, steps have as 
vet been taken in this matter, and 


no 


Sales Prospects for U. S. 
Cars Abroad Cheering 


research work along this line is of 
only a preliminary nature, 


AUSTRIA 
Despite unsatisfactory economie 
conditions in Austria, automobile 
sales have been maintained as a 


result of a growing popularity for 
the installment method of pay- 
ment. Sales of American cars 
have been satisfactory, but.increas- 
ing competition is being felt from 
the small French cars retailing in 
Vienna at from $1,000 to $1,300. 
Foreign cars appear to be gain- 
ing in popularity at the- expense 
of the Austrian product. An Aus- 
trian concern has reduced the 
price of its small four-seater from 
$1,700 to $1,300, but the success 
of this step appears to be only 
moderate. The small six-cylinder 
ear of another Austrian make has 
fallen below expectations, probably 
due to foreign competition in this 
type of car selling at a lower rate. 
Truck sales remain steady, there 


being an extensive sale for light 
delivery vehicles. 
The handicap that American 


ears have been experiencing as a 
result of higher custom valuations, 
as compared with other foreign 
cars, has again been reduced to a 
fairly acceptable limit for various 
It may now he said that 


cars. 
all American cars have regained 
their competitive ability in the 


Austrian market. 
BELGIUM Pe 

In spite of the unfavorable e& 
nomic situation in Belgium dur?: 
the first quarter of 1926, impo 
of automobiles were unusua 
high. This increased activity v 
largely due to heavy French 
ports under the influence of 
French exchange. 

A serious falling off in impo 
is to be expected during the s¢ 
ond quarter. American cars fii 
sales difficult in the face of pré 
ent high dollar exchange, arn: 
French manufacturers have ais 
been forced to increase their pric¢ 
with an unfavorable reaction 
sales. 


it 
J 


t 


COLOMBIA>+ 

Due to the climate, open cars a: 
more in demand in Colombia than 
closed models except in Bogota, 
where quite a few closed cars are 
being imported in spite of the very 
heavy cost of transporting them 
here. Dust, rain and cooler climate 
are accountable for the closed mod- 
els in Bogota. 

In 1925 there were imported 
from the United States 1,413 Amer- 
ican passenger cars, against 680 in 
1924. With some _ $10,000,000, 
which is estimated will be spent on 
highway construction in 1926, a 
larger market for American auto- 
mobiles, trucks and auto buses wilP 
exist, 


FINLAND 
Indications point to a_ record 
|business in motor vehicles in Fin- 


land during the second quarter of 
1926. “Due to difficult shipping 
conditions up to the end of April, 
large stocks were piled up, but 
these moved rapidly upon the re- 
turn of normal conditions. Imperts 
during May were heavy. 

The period of May-June is the 
best selling season and present ac- 
tivities would indicate that sales 
will exceed last year’s volume when 
over 5,000 new cars and trucks 
were registered. It is possible that 
total sales for the year will reach 
118,500 ears and trucks, or about 
'2000 more than in 1925. 














United St 
will be 


the 
who 


Somewhere in 
or distributor 
made 


By 


reason of a 
look for jobs. 
including the gen 


have to 
executives, 


} worked together so efficiently and happily that they are 
} loath to be scattered to the four winds. Each man has 
has had a wealth of experience in retail, wholesale and 
used car merchandising and we know that their record 
is one of real accomplishment. 
WM. G. ST. CLAIR CO., ADVERTISING 
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A COMPLETE ORGANIZATION FOR YOU 


interested 
perfectly coordinated organization, 
discontinuance 
organization—with a personnel of some forty people—wil] 
There 


manager, service manager, credit manager, etc., who have 


Witherspoon Building, Phila. 


there a manufacture: 
in securing a ready- 


ates is 


of factory branches this 
are half 
manager, 


a dozen of the 


eral used car sales 
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CAR SALES SEEN 


Salt Lake 
L. A. Dealers Have 
Good Business 


Salt Lake City, July 19.—For 
the week ended July 10 there 
weré 417 new cars registered in 
Utah, This 
vorably with 
the 
ahead of normal for a week's 


very fa- 
of 
well 


compares 
the peak sales 
and is 


spring months 


registration in July. | 
Ford led the list with 152 
istrations: Chevrolets came second 
with 56 and Dodges were third 
With - 36. Twenty-five different 
lines were represented in the 
registrations. 
The used 
proving and 
than during 


reg- 


car situation is im- 
is sOmewhit better 
the corresponding 
perice of last year, according tc 
reporis. The outlook for the bal- 
auce of the season is,regarded as 
good. A series of torrential rain- 
storms have given the crops a new 
lexse cn life, 
Manager Dacraff 
tifed Used Car 
“Eusiness is not 


Cer- 
says: 


of the 
Market 
quite as gowl &S 
last year but is biter than last 
moni; Cars priced around $800 
and $1,000 sell best. We are 
keeping stock down.’’ 

The Richardson-Bower, Inc., re- 
ports used car stocks in fine shape, 
sales of 5 or 6 cars daily and 132 
sold last month. 

Used car stocks at the Superior 
Moter Company are down t» about 

266° worth. 

Business at A. P. 
reported in fine shape, according 
to Tourssen, head of the firm. 
“During the past forty-five days 
Wwe moved many used cars and 
our stocks are below normal now,” 
he said. 


Tourssen's is 


LOS ANGELES 
Angeles, July 19.—The 
Yune sales of cars in this city 
were slightly better than May 
and showtd an 8 per cent. gain 
over June of last year, a survey 
made by the Los Angeles Cham- 
ber of Commerce showed. Prac- 
tically all classes of industry are 
Showing marked gains and are 
reflected in the increased busi- 
ness reported by new and used 
car dealers and distributing or- 
ganizations. 

Building permits showed a 10 
per cent. gain over May, while the 
bank clearings were the highest 
record of any month in history, ex- 
cepting March, 1926. The banking 
business registered an increase of 
13.2 per cent. over June last year. 
The increase in exports and im- 
ports the last month will perhaps 
establish a new national record. 

“This state will absorb a large 
number of new automobiles this 
summer and fall unless all signs 
fail,’’ declared J. M. Sterling, gen- 
eral manager of the Paige Com- 
pany of Southern California, dis- 
tributor of Paige and Jewett cars. 

Mr. Sterling has just returned 
from a trip throughout the state 
in the interests of his two cars and 
conferred with dealers on details 
of the summer selling campaign. 
He continued:— 

“Everywhere I went I found 
dealers optimistic over future busi- 


Los 


City and | nouncement h: 








Merger Results in 


Towa Corporation 
To Handle Peerless 


Davenport, Ia., July 19.—An- 
is been made of a 
merger of the Joe R. Cook Peerless 
Company and the Motors Service 
Company into a $250,000 corpora- 
tion, to be known the Cook 
Peerless Corporation of Iowa. 
Officers are: President and gen- 
eral manager, Joe R. Cook; vice- 
president, Dick R, Lane; secretary 
and treasurer, A. J. Faerber. The 
above officers, together with Al- 
fred C. Mueller and R. C. David, 
constitute the board of directors 
The new corporation will 
is an exclusive distributor of Peer- 
cars in ninety counties 
tered throughout Iowa, Illinois and 
Missouri. The company will have 
subdealers numbering fifty or more 
scattered throughout the territory. 
They expect to sell 1,000 or more 
Peerless cars a year in this terri- 
tory. The company will also op- 
erate a branch in Des Moines. 


Wis. Dealers Have ; 
Record Business 
In Past 6 Months 


as 


serve 


less scat- 


Madison, Wis., 
consin automobile dealers have 
just experienced the greatest six 
months in their history, according 
to new car registration figures 
just released by the Automobile 
License Department at the secre- 
tary of state’s office. 

Dealers in Dane county, which 
includes Madison, not only set a 
record for sales in the first six 
months of 1926, but they did the 
same for the second quarter and 
for the month of June, incidentally 
setting higher percentages of in- 
crease for all three of these periods 
than did the dealers in Milwaukee 
county and in the state as a whole. 

A total of 60,594 new cars were 
registered in the state during the 
first six months of this year, an 
increase of 27 per cent. over 1925; 
Milwaukee county registered 12,949 
new cars, an increase of 22 per 
cent; and Dane county registered 
2,925, an increase of 34 cent. 

New car registrations for the 
month of June showed the usual 
falling off when compared with 
the spring months, but compared 
with June of 1925 they showed re- 
markable increases. 

The state registered 11,134 new 
cars in June; Milwaukee county 
2,192, and Dane county 479. 

New car registrations in the 
state for the first six months for 
1925 and 1926, follow:— 
the six highest makes, 


July 19.—wWis- 


per 


both for 


Ford .. 
Chevrolet 
Buick 


Essex . 670 


: 22 495 
Chevrolet more than doubled its 
Dane county new car registration 
this half year over the first six 
months of 1925, while Buick and 
Essex almost equaled this record. 
Buick doubled new car registra- 
tions for the second quarter of 1926 
over the second quarter of 1925. 
Chevrolet nearly tripled and Es- 
sex doubled new car registrations 
in Dane county in June of this year 
over June of 1925. Pontiac placed 





ness. They say they see no sign 
of a slump anywhere and are mak- | 
ing preparations for a record- | 
breaking year,” 

Dodge Brothers cars continue to} 
break all previous selling records, 
according to F. S. Albertson, ane 
of the Albertson Motor Company, | 
Dodge and Graham Brothers dis-| 
tributor for southern California. | 
Dodge Brothers cars are running | 
second in volume of sales in Los} 
Angeles city and third in the state. | 
The Albertson Motor Company is 
now conducting a special sales con- 
test to stimulate selling activity in 
the sales organization and is get- 
ting phenamenal results. 

Don P. Smith, distributor of 
Moon and Diana cars, is continuing 
his agitation in favor of the open 
type of car, particularly the read- 
ster, and is being treated to the 
spectacie of a -pyramiding sales- 


graph. 





|} county 


ninth on the list for June, the first 
time this make has appeared among 
the first ten. 
The figures 
months of 1925 
follow: 


six 
Dane 


for 
and 1 


first 
in 


the 


926 


1926 

1,137 

477 
23 

181 

119 

89 

83 

69 

68 


Ford 
Chevrolet 
Dodge 

Buick 

Essex 
Overland 
Nash 

Star ‘ 
Oidsmobile . 
Studebaker 


PLAN PICNIC 

Janesville, Wis., July 19.—The 
local plants of the Fisher Body 
Company and the Chevrolet Motor 
Company will be closed on July 24, 
to allow all employees of these 
concerns to attend the annual joint 
picnic. Plans have been completed 
for the picnic, which will be held 
at Lake Koshkonong, near here. 














ie SALESROOM. Below is shown the new Peerless display 
salesroom in the Elysium Ice Rink at Cleveland. The place 
provides adequate space for showing the various models of the line. 











OLDS DEALERS OF OREGON 
HOLD PICNIC AND MEET 





OLDSMOBILE AND STAR 
DEALERSHIPS CHANGE 


Flint, Mich., July 
L. Lippincott has 
Oldsmobile 


Portland, Ore., July 19.—Olds- 
mobile dealers of Oregon and their 
held their anaual pic- 
nic Friday at the grounds of the 
Automobile Club on the Sandy 
River, near Portland. This was the 
sixteenth of these annual gather- 
ings. The day before the picnic a 
meeting attended by prac- 
tically all of the Oldsmobile deal- 
ers of the state was held at the 
plant of the Oldsmobile Company 
of Oregon here 

This was an all-day meeting, 
featured by addresses given by 
Oldsmobile experts and round table 
discussions, in which all partici- 
pated. Among those who 
dressed the meeting were F. G. W. 
Sudrow, Pacific zone manager of 
the Oldsmobile Motor Works, and 
W. B. Rice, sales promotion man- 
ager. 


19.—Charles 
the 


franchise 


taken employees 


over 
dealership 
here Oldsmo- 
bile 


Lapeer 


and will handle the 
Genesee and 


The 
the 


exclusively in 
franchise 


selford 


counties 
sales 


formerly was held by 


Oldsmobile Company here. 


Mr. Lippincott, who has been the 
Star discontinue 


dealer here, will 


line, and new Star dealer- 
to 


now being drawn for 


this a 


ship is be named Plans are 
an attractive 
Oldsmobile two- ad- 


and permanent 


story brick home here, which will 
be used in addition to the present 
the Lip- 


salesrooms occupied by 


pincott Company. 











BANQUET PLAN 
AIDS IN SALES 


Akron, O., July 19.—The Pred- 
more Henry Motor Company, Reo 
for counties 
here, has worked out a plan of 
monthly banquets. which has done 
much to mold its organization 
into the loyal, hard-working force 
that it is. 

At a recent banquet the guest of 
honor was F.. G. Barrett, sales_rep- 
resentative of the bus division of 
Reo. Duting his remarks he stated 
that the Predwiore Henry plan had 
created a force second to 
none in his territory. 

G. D. Harrah, sales manager of 
the company, is responsible for the 
monthly contest and banquet plan, 
which is explained in detail below 

Each month two or three prizes 
are offered to the salesmen hav- 
ing the highest number of selling 
points, these men then being the 
guests of the remaining salesmen 
and the company at an evening 
banquet The idea of taxing the 
losing salesmen approximately 
half the expense of the banquet 
is especially effective and while 
the prizes in themselves are al- 
ways worth while, at the same 
time the penalty for losing is 
large enough to make every sales- 
men work to his capacity each 
month. 

In the month of June McFred- 
erick won first place with a score 
of 99 2-10 per cent., while Wal- 
len was second with a close score 
From this figure it can be seen 
that the plan works exceptionally 
well, for the losing salesmen were 
up very close to the two winners 
in the total scores. 

A three months’ contest has 
also been arranged, the two sales- 
men winning being given a trip 
to the world’s series in the fall, 
and incidentally the two winning 
salesmen in June will take a trip 
to the Reo factory as an added 
prize for their good work durjng 
the month. 


distributor several 


sales 





for Economical Transportation 





























mechanics. 


the dealers. 


- $310 Coach - - $645 
510 Sedan - - 735 


645 Landau 765 
Ail Prices f. 0. b. Flint, Mich, 


Touring 
Roadster - 
Coupe - - 





Twenty Service Schools—convenient- 
ly located and permanently equipped 
—offer Chevrolet dealers an oppor- 
tunity to learn more about shop prac- 
tice and administration—and provide 
courses in shop management and 
technical instruction for foremen and 


That’s why the average Chevrolet 
service shop functions so efficiently 
and returns such substantial profits to 


CHEVROLET MOTOR COMPANY, Detroit, Micu 


Division of General Motors Corporation 


%-Ton Truck$395 
(Chassis Only) 
1-Ton Truck 559 
(Chassis Only) 


QUALITY AT LOW COST 


LES MAE APRS 
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Dun lop Co. Gets Views 


On Time Tire Payments | 


UFFALO, N. -Yy, July 19.! 

—Following a recent re-| 
quest of the Dunlop Tire and | 
Rubber Company for opinion | 
of dealers on the merits or de-| 
merits of deferred payment 
on tire sales, a number of! 
dealers throughout the coun-| 
try sent in their opinions on 
this subject. . 

Some good Pryce « have been 
given in favor of installment selling 
of tires, while others have given 
their reasons for believing that 
tires should not be sold on the 
time-payment basis. 

Although the Dunlop Corpora- 
tion is disinterested in its own be- 
half as to whether or not dealers 
sell tires on the time-payment basis 
it is interested to a-great extent in 
the merchandising policies of its 
dealers in that they may become 
sound merchants, according to A. 
W. Coon of the advertising depart- 
ment, and one of the editors of the 
house organ. 

It is the belief of the com- 
pany’s sales department that the 
subject of installment selling of 
tires is one to be considered seri- 
ously by the dealer. If it is a 
good, sound policy, now is the 
time for the dealer to cash in 
on it. If it is unsound dealers 
should be warned against this 
method of merchandising in time 
to prevent them from trying an 
experiment that may prove too 
costly, 

A few 
received 
on the 





excerpts from many letters 
the Dunlop company 
question follow:— 


by 


FOR INSTALLMENTS 

“Pay-as-you-ride selling of tires 
is only the application to a man’s 
personal affairs of the credit prin- 
ciple long recognized as sound by 
bankers and business men.” 

“It encourages the purchase of 
quality articles and for this reason 
means better and more satisfactory 
merchandising.”’ 


“The obligations incurred 
through buying on time help keep 
the working man steadily at work 
in order to meet them.” 

“Collections nake customers 
visit store many times giving the 
merchant opportunity to sell addi- 
tional merchandise.” 

“It provides a larger net profit 
than cash business.”’ 

“Just. as sound as buying a 
house, an automobile, a piano or 
anything else on time. If one is 
wrong they are all wrong.” 

“Fighting fire with fire: that is 
installment selling of tires. You 
can’t get your share of the work- 


ing man’s dollar unless you fall in 
line with other businesses. People 
are used to buying on installment. 
They even pay doctor’s bills and 
lawyer's fees on time. So why not 
tire bills?” : 
AGAMAST INSTALLMENTS 

“It increases the price paid by 
the consumer. This is wrong for 
permanent good will building.” 

“It puts a mortgage on the wage 
@arner’s future earnings.” 

“It is only a temporary stimu- 
lant. The of collections and} 
loans for financing dictate too big 
& mark-up.” 

“It makes dealers libfral- 
ity of terms rather than quality of 
products.” 


cost 


sell 


“An industrial depression hits 
installment sellers first.’ 

“It sends people ‘shopping’ for 
terms, not values.” 

“It is hard to get money out of 
tires that are taken back through 
failure to meet payments.” 


MURPHY OUSTED FROM 
CHICAGO TIRE ASSN. 


Chicage, 
Murphy, 


July 19.—Big 
who returned 
from serving aterm at the Leaven- 
worth Penitentiary for mail 
bery, has been ousted as president 
of the Chicago Tire Dealers” Asso- 
ciation. Judge Ira Ryner issued 
an injunction restraining Murphy 
and his associates from taking con- 
trol of the organization. 


Tim 
recently 


rob- 








Restriction Aided 
Rubber Production 


In Malaya-Ceylon| 


Special from A. D. N. Washington Bureau 
Washington, July 19.—The his- 
rubber production during 
last three 
British 
has 
unusual 
their 
the 
control 
Miller at 
report 
the 


tory of 
the 


great 


in the’ two 
Malaya 


the 


years 
areas, and 


Ceylon, witnessed some- 


what procedure of plant- 
order 


the 


ers limiting output in 


to increase price under 


Stevenson act, Consul 
Hugh S&S. 
in a 

of 
Commerce. 

On restriction 
had been in force three years. On 
of the commit- 
the imperial ap- 
proved the. policy compulsory 
restriction effective of Novem- 
oer i, 1922. Strenuous” efforts 
were made to induce planters in 
the Dutch West Indies to join in 
the scheme, but they refused, with { 


Singapore de- 
he rubber 


Department of 


clares to .t 


division 


last October 1 


advice Stevenson 
government 
of 


as 


tee 





below shows a tractor 
designed by Scott R. 


| IMLESS TRACTOR WHEEL—tThe picture 
equipped with the new type of wheels 
Darby of Medford, Ore. Omitting the wide rim makes it a self- 
cleaning wheel, and its simple rigid design, together with fs salient 
operating features, make it a decided improvement in this field, its 
promoters believe. 


























with seasoned truck experience, 
men who know and understand 
what the owner requires and ex- 
pects in the way of service. 

“In addition to rendering ser- 
vice these branch managers are of 
| the type who can and will give 
helpful counsel to Republic owners 
on their various haulage problems 


FACTORY SERVICE 
PROVIDED IN WEST 


Republic Truck Co. 
Establishes Branch 





the result that they have enjoyed 
the benefits of the higher prices 
accomplished by the British “pol- 
iey without limiting their growth. 


Exports of para rubber increased | 
considerably in quantity and enor- | 


mously in value compared with 
1924, owing to the higher price 
per peund. In 1924 the total out- 
put was 259,760 tons, valued at 
$135.150.598, as compared with 
316.825 tons, valued at $417,887,- 
801 ast year. Exports to the 


United States increased from 186,- 


756 tons. valued at $96,500,271 
to 226.548 tons; -valued at $290,- 
933.420 in 1925, according to the 


ficures furnished by Consul Miller. 

Much rubber was imported from 
the Dutch West Indies and other | 
neighboring districts and re-ex- 
ported through ports of the Malay 


peninsula. Very little rubber is 
consumed in British Malaya, most 
of it being emploved in a single 


factory of Chinese ownership, mak- 
ing a wide variety of manufactured 
articles, ranging from shoes to 
rubber tires for the native trade. 


At the close of the year it ap- 
peared that the outlook for Brit- 
ish Malaya, based chiefly on the 


rubber industry, was for continued 
prosperity during 1926, owing to 
the large sales of rubber for future 
delivery. Many of the plantations 
had also sold, at good prices, a con- 
siderable proportion of their out- 
put for the next .year. 

There was a large increase in 
the shipment ¢éf rubber later in 
1925, indicating that this method 
of shipment has been successfully 


demonstrated. Ordinarily latex is 
converted into sheet rubber, and 
then shipped in bales or boxes. 


Latex as such. however, is shipped 
in liquid form to the factories in 
the United States and there carried 
through the entire process of man- 
ufacture. 


which confront them from time to 

System time, thus giving the owner the 

iadenaestetpeenipintatan benefit of knowledge which the 

" Republic factory has obtained in 

Alma, Mich., July 19.—In every field of industrial transpor- 
order to bring the highest type tation. 

of factory service to Republic “In the purchase of new motor 

truck owners on the Pacific trucks Republic owners will find 

Coast. the Republic Motor that quick delivery will now be 

Truck Company, Inc., of this possible, because each branch will 

carry a considerable stock of new 


city, has established a system trucks to. supply Republic distribu- 


of factory branches on the tors in all Pacific Coast states. In- 
West Coast extending from Los stead of waiting for shipment from 
Angeles, Cal, to Portland, the factory, delivery will now be 
made direct from the branch. 

Ore. ; 
; “Factory service men will also 
Within the past month three of|travel out of the branches, acting 
these factory branches have been|in the capacity of field men, thus 


increasing the efficiency of the fac- 
tory service organization. 


opened up and are now in full op- 


eration, one in Los Angeles, 
San Francisco, 


land. A 


in 
Port- 


one a 
“The opening of these West Coast 


and ates é 
: branches, of course, will in no way 


one in 


factory 


manager is in| interfere with or eliminate our na- 
charge of each branch, while the|tional distributor organization. The 
branches have been. established 


entire west coast branch system is 


under the personal supervision of primarily to augment our sales and 
R. H. Spencer as Pacific -Coast | Service force, so that the distribu-! 
manager. tors in those sections will, as a 

The names of the branch man-| matter of fact, become more effi- 


agers are as follows: Los Angeles,| cient through their ability to offer 


TIRE BUSINESS 
SHOWS INC INCREASES , 


Kansas City, July 19,—Tire deal- 
ers have been having big sales the 
last week, but what efféct the price 
reductions announced will have on 


sales cannot yet be determined, 
Official instructions for the reduc- 
tion have been slow in reaching 


here and dealers have been unable 


to quote new prices, but this is 
expected to be adjusted quickly. 

Dealers in the better grade of 
tires believe they will benefit more 
from the cut than the men han- 
dling the cheaper lines, as they hold 
that additional cuts are not prob- 
able for them at this time. 

The Mellinger Tire and Rubber 
Company reports sales so heavy 


that the company is unable tp have 
tires shipped from the factory fast 
enough to supply the wholesale and 
retail demand, The company sells 
its own line of tires, manufactured 
for it under contract. 

The H. W. Kinsey Tire Company 
reports sales as the best in the com- 
pany’s history, while the Manhat- 
tan Service, Inc., is having a heavy 
run. The tire department of the 
Clester Mdtor Company also reports 
big sales the last week. Other com- 
panies also are reporting sales as 
good. 


SAN ANTONIO 

San Antonio, Tex., July 19.—The 
sale on tires continues brisk as has 
been the report for the past two 
months. Dealers report increased 
sales and look forward to continued 
business, increasing as the year 
progresses, until one of the largest 
years in point of volume and profits 
will have been completed. 

“Our sales for the past week 
have shown a decided trend for the 
better,” stated W. B. Marshall, sec- 
retary-treasurer of the Hicks Rub- 
ber Company of this city. “There 
has been a consistent increase in 
the use of buses in this vicinity, 
and this has helped in the increase 
of tires for this equipment. Cash 
sales are on the increase. Collec- 
tions are good and business in gen- 
eral is in a very satisfactory con- 
dition.” 

“We are rounding out one 
best years in the business,” stated 
J. L. Northrup, manager of Store 
No. 1 for Fred Hagner- “We are 
doing a great deal of business 
among fleets and are finding sales 
brisk. We expect to be in our new 
home soon, where we will be in a 
position to render better service.” 

Wachee, July 19.—Sales of 
automobiles, accessories and tires 
in Panama showed a large increase 
during May, the banner month 


of the 





G. A. Anderson: San Francisco, K.| more complete and expeditious} thus far this year, the Department 
A. Woodin; Portland, Glen Har-|service to the owners.” lof C ommerce announced today. 
mon. The personnel of each|—— ceececnenesineccenteresatere seer atae ——- AR TS 





branch organization has been chos- 
en with the utmost care, accord- 
ing to a statement by J. C. Hag- 





gart, vice-president of the Repub- 
lie Motor Truck Company, Ince., 
who has just returned from the 
Pacific Coast, where, in company 
with Maurice Rothschild, chair- 
man of the board, he completed 
the task of organizing the Far 
West chain of branches. 

“Because of the unusually long 
distance intervening between the 
factory and our Wegt Coast. owners 
we felt that the only way to give 
these owners the highest possible 
type of service was to establish 
direct factory branches at strategic 
points on the Coast,” said Mr. Hag- 





MAYO TRUCK ON TOUR 
ATTRACTS ATTENTION | 





July 19.—A ciel 
truck is making a] 
among dealers in the country 
who handling Mayo equipment, 
and is attracting much _ interest! 
everywhere, according to Davia | 
Lupton’s Sons Company of this] 
city, Mayo distributor 
{ 
} 
| 
} 


Philadelphia, 
demonstration 
tour 
are 


The truck is equipped with the 
Mayo collapsible three-ton wreck- 
ing crane which is dismantled 
ularly in 35 seconds during the 
demonstrations, proving avail- | 
ability as a wrecker and service car | 
both. A new idea in press con- 
struction is the Mayo 40-ton snes 
with movable head and adjustable | 
bed. Other Mayo equipment on the, 
truck includes a press puller, gear 
puller and four-in-one wheel puller. 


reg- 


its 





| placement parts for every Republic 


gart. “Each branch will maintain 
large and complete stock of re- 


truck model, so that Republic 
owners west of the Rocky Moun- 
tains are assured of the sort of 


service which will eliminate delays 
caused by long distance shipping 
and the needless expense of having 
their trucks laid up for any length 
of time, 

“From now on, factory service 
—just the same as if they lived 
next door to the factory itself—-is 
an actual fact for our many ow ners | 
on the Coast. | 

“In the selection of the person- | 
nel in charge of these branches we 
have exercised the utmost care, be- | 
cause we realize the importance of | 





The Final Word in 
a Car for the Man 
Whose Word zs Final! 


The PRESIDENT! 


STUDEBAKER 





having the right men in charge of | 
such important factory units. In | 
each instance we have chosen men 
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Camping Outfits 
Big Léaders Now, 
Dealers Report 


(Vedur Rapids, Ia., July 19 (U. T. 

P. S.).—Vacationists and camp- 
ers are making their annual 
trek to the accessory stores of 
this locality. All establishments 
report an increased volume’ in 
the supplies required by vaca- 
tionists, with luggage carriers, 
camping outfits and similar 
lines in the lead. 

O. Schultz of the S. and W. 
Supply Company, 
tire dealers, reports a conside 
increase ovex this period last 
He holds thé backward 
which has held back trade, and the 
sudden hot spell accountabie for 
the. increase, though there a 
constantly increasing number of 
autoists making canrping tours 
this year. Extra supplies, such as 
spark plugs, chains, luggage car- 
riers and emergency sets, are hold- 
ing the front. 

William Lustic of the Standard 
Radio Supply Company sees a 
Radio Supply Company, sees a 
continued demand over 


Auto 
and 
rable 


accessory 
SE 


is 


season. The low 
the colder weather the early 
summer has stimulated the pur- 
chasing now, and will continue to 
do so for the next two months. 

The Rude Auto Company re- 
ports an extremely healthy in- 
crease in business during the last 
month, and in comparison 
other years, the largest month they 
have ever had in their accessory 
department. It is carrying a nor- 
mal stock, with reorders from the 
factories coming with greater fre- 
quency. No new lines are being 
stocked, it being felt better busi- 
ness to hold to the lines which are 
in constant demand. 


PORTLAND, ORE. 

Portiand, Ore., July 19.—Parts 
and accessories have showed no 
increase in sales, running on a 
par with the previous weeks. How- 
ever, the month as a whole has 
been better than an equivalent 
period for some months back. 
The tourist trade, vacation time. 
and general pick-up in business 
have been factors in promoting 
the increase for the month. 

William Ness of the Central Auto 
Parts Company reported an in- 
crease in sales. General 
conditions have been showing 
decided improvement, he said, and 
this proved to be a cause of the 
increase in sales. Mr. Ness stated 
that he expects to add another 
product of the Gill Manufacturing 


demand during 


of 


a 


the re-, 
maining months of the summer | 


with ! 


| 


business ! 


Company to his stock during July.’ 


This is the Levelite, a device for 
sounding an alarm when the bat- 
tery goes dry. 

Business with the Wiggins Com- 
pany, Inc.,; showed a 10 per cent. 
increase during June over May, 
according to the report of Mr. 
Wiggins, Sales are also in advance 
ef last year, he reported. More 
ears are in, service, he. said, ancé 
a number of tourists are making 
their way to Portland, all of which 
tends to increase the demand for 
these items. 





NEW SPARK PLUG 
Cincinnati, July 19.—A 
spark plug has been invented by : 
Cincinnatian which it is claimec 
forms fifteen intense sparks 
multaneously without interferin: 
in any way with the present 
rangement of the standard 
nal combustion motor. 


new 


bad | 


ar 


inte 


ANOTHER W. A. S. STORE 

Philadelphia, July 19 (U. T. I 
S.).—The Western Auto Supp’ 
Company has opened one of i: 
chain of retail auto acces:o 
stores in the large ground floor « 
the building at 117 North Bro: 
St., here. This is another link 
its chain of twenty-five stores. 


FYRAC DISTRIBUTOR 
St. Louis, Mo., July 19.—A r: 
office of the National Lock (« 
pany, of Rockford, Ill., has !} 
opened here to distribute Fv: 
spark plugs, night guide spotligh 
and timers for Fords: . 


WHITE, SALES MANAGER 
OF BURD RING CO. 


Rockford, Ill, July 19.—Frank 
M. White has been appointed sales 
of the Burd High 
pression Ring Company. 

Mr. White 
ager of the Enyerson-Brantingham 
Company for the past seven years. 
He is a former president of the 
American Society of Agricultural 
Engineers. ‘ 

Throughout the automotive field 
he is recognized both as a skilled 
engineer and sales executive. Mr. 
White assumed his new duties this 
week, 


manager Com- 


has been sales man- 





year. | 


-ason, | gines in Argentina, Assistant Trade 


| 








FARM TRACTORS 
Washington, July 1i9.—Farm 
tractors are replacing portable en- 


Commissioner Sherwood H. Avery 
at Buenos Aires today advised the 
Department of Commerce. 

The Argentina market for en- 





gines increased considerably in 
1925, he states, over those reported 
for recent years, especially in sizes 
from 2 to 10 horse-power of the) 
stationary kerosene-burning types. 


New 
Gadillac 


surpassing all 
previous 
conception 


CAT 





salility | RANDALL, NEW SALES MGR. 
To Test Durability OF GEAR SECTION, G. E. 
Schenectady, July 19.—H. D. 


Of Brake Linings 
se | Randall has been Made sales man- 


Special from A, D. N, Washington Bureau | ager of the gear section of the in- 

Washington, July 19.—In an ef- | dustrial department of the General 
fort to prolong the life of automo-! Electric Company. He will have 
bile brake linings, the United States; his headquarters at the River 
Bureau of Standards has developed Works, West Lynn, Mass. 


ducati, was Ghacunced at the |GROOOE BOT. 2&: 
COMPLETES NEW BUILDING 


bureau today. 
The maghine determines whether j 
Louisville, Ky., July 19.—The 
Jackson 30dy Company re- 


} 
a brake lining meets the require- | 
ments of a standard test, which, | 
! 
|}cently completed a new building at 
; 18th and Hale, which is a two- 


bureau officials assert, now 
story structure 34x150 feet, 


; has 
is 
largely adhered to by manufactur- | 
ers of this product. Through the 
work the bureau has done in this} 
line and consequent improvements 
made to brake linings, bureau offi- 
cials estimate that this class of 
automobile necessity now four 
times as durable it five 
years ago. 

In the test, brake linings are 
subjected to actual wear and. tear 
on a machine which simulates the 
reactions of automobile operations. 
The effect of quick stops and con- 
sequent skiddjngs is accurately 
measured, and recorded by special | 
dials. ‘pany. 


con- 


\feet of floor space. The 
manufactures bodies for sport cars 
and racers, and builds the Jackson 
limousine any 
The : figm purchased 
lentire stock of sport bodies of 
Mercury Body Corporation, when 
the and equipment of that 
concern was sold in bankruptcy 
proceedings. Frank Jackson, pres- 
jident of the Jackson Body Com- 
| pany, was for several years a de- 
signer for Fisher Body Com- 


company 


chassis. 
the 
the 


hearse for 


is 


as was recently 


stock 


the 


taining approximately 12,000 square | 


Stephenson Corp. 
Gets New Plant 


Buffalo, N. Y., July 19.—Ths 
Stephenson Protectahood Corpora- 
tion, manufacturer of a hood liner 
for automobiles, has secured a part 
of Shop 4 of the International 
Harvester Company in Auburn, 
where it will produce its newly 
perfected product. The company, 
originally formed for experimental 
purposes, is installing new mas 
chinery in the factory building 
where the accessory will be manu- 
factured. 

Officers of the corporation, all 
of Auburn, are: President, Lester 
| B. Sawyer; vice-president, Stanley 
Metcalf; treasurer, George C, Pear- 
son; secretary, C. D. Osborne. The 
| directors are Mr. Sawyer, Stanley 
| Metcalf, George C. Pearson, C. D. 
Osborne and Eric O. Buesing. 





Cincinnati; July 19.—John R, 
Herget has been appointed district 
manager of the Fryac Division of 
the National Lock Company, manu- 
of “ryac Automotive 


| 
| HERGET APPOINTED 
| 
} 
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N so far as the new, go-de- 

gree, eight-cylinder Cadillac 
is concerned, discussion of me- 
chanical supremacy is unneces- 
sary and almost useless. 


That supremacy proclaims itself 
unmistakably in performance as 
it has in every Cadillac which 
preceded the present splendidly 


successful car. 


ways provided. 


American lovers of fine motoring 
have always listened respectfully 
to assurances which premised an 
improvement upon Cadillac. 


and the old Cadillac 


being so enormously 


But they have. never been lured 
away because it has always been 
so simple and so easy a thing to 
prove to themselves by Cadillac 
performance that Cadillac has 
never even been approached. 


the utmost. 


The Cadillac market 


Priced from $2995 upward, f. 0. & Detroit 


w 


Once again in the unprecedented 
sales of the new, 9o-degree, eight- 
cylinder Cadillac we are witness- 
ing that silent turnin 
that return to something solid 
and assured and unmistakably 
superior which Cadillac has al- 


away — 


In this case, however, Cadillac 
finds itself almost the only oc- 
cupant of its own fine car field— 


clientele is 
augmented 


by new accessions that the care- 
ful, painstaking capacities of this 
great plant are being taxed to 


is growing 


—it will surpass al! previous con- 
ception in the immediate future. 


AC. 


DIVISION OF GENERAL MOTORS CORPORATION 
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Records Fall 7 


IGURES for production for the first six months of 1926 
have just been made public by Alfred P. Sloan, president 
“of General Motors, and they show a startling advance over 
similar data for 1925. During the six-month period Gen- 
eral Motors various divisions made and placed in the hands 
of dealers 636,087 motor cars and trucks, as against the 
389,209 units manufactured during the first half of 1925. 
If this rate of production is continued over the entire 
year General Motors would market-more than a million and 
a quarter vehicles during 1926. If the same rate of increase 
were to hold for the entire industry, the year’s production 
would surpass the 5,000,000 mark. It must be remembered, 
of course, that the heaviest sales months, March, April and 
May, are included in these figures for the first half year. 
With this solid basis of actual production figures 
to base estimates upon, it is certain that, even with 
reduced production marks for the last six months, the 
year 1926 is going to be an exceedingly prosperous one 
for the automotive manufacturing industry. At the 
present moment all signs point to satisfactory business 
‘during this last half year, and while the record output 
of 1925 may not be surpassed the industry will certainly 
have no cause for complain against 1926 achievements. 


We Pay and Pay and Pay 


HIO motorists are organizing to fight for a constitu- 
tional amendment to the state constitution, under the 
terms of which automobile license tags would be reduced 
from present levels, ranging between $4 and $10, to a flat 











SALES GROWTH DUE 
TO TIME SELLING 


Reo Official Declares 
Volume Sales Lower 
Costs 


By ©. A. TRIPHAGEN 
General Sales Manager, 
Reo Motor Car Company 


In the stupendous total of in- 
stallment sales of motor cars in 
the United States, approximated 
for 1926 at not less than three 
billions of dollars, is furnished 
the most striking illustration yet 
developed of the application of 
recognized business standards to 
personal financing. One dollar 
in every cight in the American 
pay envelope, it is estimated, is 
pledged in advance in instalment 
payments on articles of high 
value, a_ situations that some 
economists view with great ap- 
prehension and which others re- 
gard complacently as an incite- 
ment to thrift that is greatly 
needed in this extravagant na- 
tion. 

Buying on installments, so long 
regarded as a method only for the 
thriftless, is now seen in its true 
light as a new and useful wheel in 
the machinery of credit. It has 
brought home to hundreds of | 
theusands the method and the 
value of a budget in the distribu- 
tion of the _ individual income, | 
along the lines that corporations | 
have found to be the only sound ; 
method of conducting b#iness. | 

| 
| 





Time buying is by no means a 
new element in the economic 
structure. It has been practiced 
for years in the case of furniture, 
pianos and other articles run- 
ning into greater amounts than 
the average wage earner is able 
to lay out at the time of pur- 
chase. It has been the motor car 





industry, however, that has 
brought installment purchasing 


to a more or less exact science, 
with risks of one kind or an- 
other all accurately worked out 
after the manner 4n which life 
insurance companies estimate 
the various probabilities in re- 
gard to human life and limb. 





rate of $1 per set. . 
The committee which is organizing the motor vehicle 
owners points out one interesting fact. In 1910 Ohio 
motorists paid $241,000 for license tags. In 1915 this sum 
_ had increased to $948,000. Five years later, in 1920, the 
total payment had risen to $5,000,000 and last yegr it 
reached the sum of $13,500,000. ; 
“ Tirre is food for thought in this for motor vehicle 
owners outside of Ohio. That state is not unique in the 
enormous increases in money raised from automotive taxes. 
And the trouble is that the tax levies are not standing 
stationary ; they are constantly rising. The Ohio car owners, 
however, are setting the rest of the country an excellent 
example in that they are organizing. Motorists never will 
obtain any attentive hearing from legislators until they 
‘present a united and organized front, which those gentlemen 
know will be backed at the polls by votes. :; 


Twenty-five Years Ago 


O veterans of the automotive industry, a series of 

articles now being printed in an English motoring 
magazine on the happenings of 1901, will bring a smile. One 
of the great difficulties that motorists of that day labored 
under was the all prevading dust clouds that rose from the 
flimsy roads of that time to confound the hardy enthusiasts 
who rode in the unprotected cars that were then the rule. 
So troublesome was this unpleasant feature of ancient 
motoring that the British royal family made it a rule to 
drive only after a rain! 

Naturally such a condition brought forth many bril- 
liant suggestions for alleviation. Most of these took the 
form of water sprinklers to be attached to the car. One 
glowing invention fitted a pad which kept the tires 
moist. Another helpful suggestion urged the fitting of 
huge dust screens all around the body of the car. 

Finally some genius suggested that the real need was a 
new type of road, which would not project dust clouds on 
every possible occasion. 

Today we are trying to cure traffic congestion with 
about the same type of palliative that the water sprinkler 
represented in that early period of the motoring era. We 
“peed a genius to suggest doubling the width or the number 
of the speed possibilities of our roads. 


Si 





In this form of purchase, 
whether of a motor car or a piano, 
the way has been opened for ten to 
purchase where one would be in 
position to lay out the full amount 
of cash involved. There has been, 
as a result, an ‘enormously in- 
creased volume of production and 
sales, reacting in the form of low- 
ered prices and a saving to the con- 
sumer that far more than offsets 
the nominal interest charges in- 
volved in time sales. 

To be more specific, the aver- 
age interest charges on the pur- 
chase of a motor car on time is 
around $80. On the other hand, 
the list price of the car is from 
$200 to $500 less than if sales 
had been restricted to the com- 
paratively few able to pay the 
complete price at the time of 
taking delivery. 

Much was heard a few years 
back of homes and farms being 
mortgaged to buy automobiles. 
That statement is no longer heard. 
With higher wages and national 
prosperity it is now regarded as a! 

sound economic investment for, 
people to buy luxuries as well as/| 
necessities, though the motorcar is | 
far from being a luxury. The 
American automobile workman 
produced ten cars per man in 1925, 
as against the three-tenths of a 
car produced by the German ar- 
tisan in the same line. In other 
words, the German worker labored 
thirty times as long to earn the 
value of an automobile. Is it any 
wonder that the American worker 
considers a motorcar among his 
essential possessions? 

If there is any menace in the 
huge volume of installment buying 
of automobiles, it lies in the qual- 
ity—or lack of quality—of the'! 
cars. “Paying for a dead horse’’— 





meeting installments on a car that 
has practically outlived its useful- 
poor 


ness—is economy. 








Miurrors OF 


his own company in Buffalo 


car bodies. 





ERMANN A. BRUNN, veteran builder of auto- 
mobile bodies and president of the Auto Body 
Builders’ Association, began his career in the wood- 
working department of Brunn’s Carriage Manufactory, 
a Buffalo business owned by his uncle. After experience 
with several other manufacturing plants, he established 


become a leader in the construction of distinctive motor 


MororpoM 


eighteen years ago. He has 








IGHTEEN years ago Her- 
mann A. Brunn, with 
capital of less than $1,000, 
established in Buffalo the au- 
tomobile body building plant 
bearing his name. In that 
space of time he has become 
one of the foremost body 
builders in the world, and is 
recognized as a leader in the 
creation and construction of 
distinctive automobile bodies. 
Mr, Brunn designed and built in 
the plant of Brunn & Co., the orig- 
inal of the sport phaeton, which 
mounted on a Lincoln chassis, won 
second prize in the international 
elegance contest for automobile 
bodies in competition with seventy 
other cars in Milan, Italy, early 
this summer. 

He was unanimously’ elected 
president of the Auto Body Build- 
ers’ Association at its last meeting 
in Detroit in June. 

The Brunn 


company 


designed 











HERMANN A. BRUNN 


bodies which are now standard for 
Lincoln cars, and has. created 
many exclusive models for mount- 
ing on Pierce-Arrow, Cadillac and 
other fine chassis. Designing, en- 
gineering and building an auto- 
mobile body that will conform with 
the personality of its owner is the 
vocation chosen by Mr. Brunn be- 
cause he gets real joy out of it. 
The lifetime experience of this 


| automobile work, He has the fat- 


| ulty of placing himself in sympathy 





and full harmony with his cus- 
tomer, absorbing his wishes and 
converting them into a coach of 


finest construction, giving the ut- 
most consideration to upholstery, 
color, trim and fine details. He 
is a connoisseur of upholstery and 
scans the most noted looms of the 
world in an effort to find just what 
he wants. Mr. Brunn makes peri- 
odical trips to Germany, France 
and Italy, visiting weavers of fine 


cloth, to get the very best if he 
cannot find what he wants in 
America. 

Mr. Brunn began as a boy in 
the wood-working department of 
Brunn’s Carriage Manufactory, 
owned by his uncle, Henry Brunn, 
in Buffalo. After several years 
apprenticeship he studied coach 


designing and construction at the 
New York School of Carriage 
Building. A year later he was em- 
ployed by the New Haven Carriage 
Company, and in three years was 
chief inspector of all work going 








builder is at the command of those 
who seek individuality and that 
subtle element called quality in 


through the plant. 

After a short period with the H, 
H. Babcock Carriage Company in 
Watertown, he took charge of the 
Andrew J. Joyce Carriage Com- 
pany in’ Washington, where the 
White House carriages were built 
It was here that his ideas of the 
beauties of the art of coach build- 
ing received their greatest impulse, 
for not only was work handled for 
fashionable Washington, but for- 
eign dignitaries had their Euro- 
pean-made coaches and cars with 
them, and Mr. Brunn was greatly 
impressed with the evidence of in- 
dividuailty shown in the vehicles 
that came to his attention. 

The experience of Mr. Brunn em- 
braces every detail from concep- 
tion of the design, the drawings, 
the bench work and other phases, 
to the completed creation. 

His present business was estab- 
lished in 1908, with a small plant 
in Main Street, Buffalo. Three 
years later, when the business out- 
grew its quarters, a new plant was 
built at 980-988 Ellicott St., on the 
site of the present plant. It was 
in 1911 that William J. Weppner 
purchased an interest in the busi- 
ness and became secretary and 
treasurer. Expansion of the plant 
has been gradual, and a large ad- 
dition tf now under construction. 
This generation of accomplish- 
ments has welded together an or- 
ganization of skilled workers, 
many of them having been em- 
ployed in the old Brunn Carriage 
Works more than twenty years 
ago. 
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237—Chicago. 
Commission on bus transportation 


3-4—Denver, Col.—Denver Post, 


Merchant’s exposition, 

* 9-10—Wrightsville Beach, N. C. 
motive Trades Association 
motive Trade Association. 
23—Charlotte, N. C. 
27-Sept. 4—Aurora, Il. 
Central States Exposition. 


—Milan, Italy. 


¢, Czecho-Slovakia. 


2—Boston. 
the Boston Tire Dealers’ 
6—Altoona, 


20—Chicago. 
Municipal Pier. 


21-23—Chicago. Ill., Society of 
meeting. 
21—Rochester, N. Y, 
Sagamore. 


4- 8—Cleveland, ., American Eilectric 





Coming Automotive Events 


JULY 


First of a series of thirteen hearings by the Interstate Commerce 


28—Lima, Peru, Peruvian Touring Ciub, First Automobile Show 


AUGUST 


outdoor automobile show 
9—Seattle, Wash.—Automobile show in conjunction with the Pacific 
Smith's Cove 

Summer convention of the North 


9-10—Wrightsville Beath, N. C. Semi-annual convention of North Carolina Auto- 


16-22—Los Angeles, Cal.—Industrial Trade Exposition, Shrine Auditorium 
American Automobile Association, 
Fifth Annual Automobile Show under the 


SEPTEMBER 


Fifth International Road Congress 
Prage Automobile 

1- 2—Philadelphia, Pa., Society of Automotive Engineers, 

Convention of the New England tire dealers under the auspices of 

Association ° 

Pa.—American Automobile Association, race. 

7-10—New Haven, Conn., Sixth Annual New Haven machine tool exhibition. 

International Steel and Machine Tool Expostton and Convention, 


Automotive Engineers, 


Hearings of New York state gasoline tax bills, 


OCTOBER 


convention and exhibition, Public Auditorium, 


Northwest 


Carolina Auto 


race 
auspices of the 


ow. 


aeronautic meeting. 


Production engineering 


Hotel 


Raiiway Association; forty-fifth anaual 
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Dealer Activities 





NASH DEALERSHIP BOUGHT 
BY FORMER SALES MANAGER 
Cincinnati, July 19.—H. C. 
Weathers, former sales manager 
of the Gahagen Motor Company, 
has just taken over the dealer- 
ship of the Nash Motor Company, 
located at 2417 Gilbert Ave. The 
new company will be known as 
the Weathers-Nash Company. 


GAMBINO REAPPCANTED 
CHRYSLER CAR DEALER 
Union City, N. J., July 19.—The 
De Cozen Motor Company, Chrys- 
Ter distributor, has announced that 
Andrew Gambino has been reap- 
pointed local Chrysler dealer. Mr. 
Gambino operates under the trade 
name of the A. G. Motor Sales 
Corporation. The main showrooms 
are at 1424-34 Hudson Boulevard, 
this city. Branch showrooms are 
at Bergenline Ave. and 28th 
Street, Woodcliff (City of North 
Bergen) and at Park Avenue 
8th Street, West New York. 


LOCOMOBILE DEALERSHIP 
OPENED IN FORT WAYNE 
Fort Wayne, Ind., July 19.— 
Moorman & Evans have just been 
announced as Fort Wayne dealers 
of the Locomobile. 





Incorporations 


NEW YORK 
Albany, July 19.—New automo- 
tive concerns which have just been 
granted incorporation charters by 
the secretary of state include:— 
Tasillo Garage, Inc., Bronx., 
$10,000; general contractors and 
builders, etc.; John Giannattasio, 
2685 Valentine Ave., Bronx; Joseph 
Minutillo, 97 North 
Corona, L. L.; 
264 East 205th St., Bronx. 
Excello Spring & Manufacturing 
Corporation, Manhattan, 
steel, iron and other 
ers; Paul Stargick, 76 
Charles J. Krennrich, 
Ave.; Charles Nygard, 
Ave., Brooklyn. 
Beklem Garage 
Manhattan, $3,000; 
garages; Abraham Lehman, 
Nelson Ave., Bronx.; Irene 
1560 Broadway: Rose D. 
1560 Broadway, Manhattan. 
Sieber, Frey & Co., Inc., 
Hills, L. I., $5,000; 
John Seiber, Albert 
Harry Sicuro, 8917 
Ave., Forest Hills, L. I. 
Penn Mutual Garage, 
hattan, 100 shares no 
merchandise, _real and 
property, etc.; Lillian 
Samuel Hellinger, 
Reichart, 305 Broadway, 
York city. 
Supply 
$5,000; 
fixtures 
hicles of 
27. W. 
Esther 











1677 
1677 Gates 

Corporation, 
motor 
1693 


Frey 
Metropolitan 


Inc., Man- 
par value, 
personal 


Emanuel H. 


Service Inc., 
supplies, 
and transportation 
any kind; David Paris, 

Tremont Ave., Bronx 
tichman, 302 Broadway, 
Manhattan, and William L. 
137 W. Tremont Ave., Bronx, 

Combined Motor Truck Repair 
Co., Inc., Manhattan, $2,000; auto- 
mobile .repair business; Maxwell 
G. Cutler, 2523 Aqueduct 
Bronx; Gertrude Lasker, 
Pennsylvania Ave.; Jean Frey, 
Reid Ave., Brooklyn. 

Kinso Corporation, 
750 shares—250_ preferred stock 
$100 par value and 500 common 
stock no par value; gasoline 
gzreases; George Atkinson G5 
Rutger St., Rochester. 

Lyceum Trucking Company 
Brooklyn, $10,000; general truck 
ing: Benjamin D. Goldberg, 516 
New Jersey Ave Mack Young 
470 Sheffield. Ave.; Samuel Bayar 
sky, 1470 E. 13th St., Brooklyn 

Northern 3oulevard 
Inc., Queens, $10,000; motor ve- 
hicles; Clarence M. Lowes, Beech 
St., Flushing; Peter D. Chahalis, 
180 12th Ave., Astoria, and M. } 
Murphy, 510 W. 157th St., Man 
hattan. 

S. & H. Trucking Corporation, 
Brooklyn, $10.000: trucking busi- 
ness: Moe Helfant, 5222 19th Ave; 
Abraham Sidrano, 1491 St. Johns 
Pl.; Anna M. Enig, 464 Woodward 
Ave., Brooklyn, 


food 
ve- 


Brody, 


366 
284 


oils, 


Ine 


Garage, 





and | 


Salesrooms : 
have been opened at Broadway and: 





5ist St.,| 
Albert D’Allesandro, | 


$10,000; | 
spring mak- | 
Berry St.; | 
Gates | 


vehicles, 


Miller, | 
Kaplan, 


Forest | 


automobiles; | 
and 


Rosenstraus, | 
New | 


Manhattan, | 
furniture, | 


Ave., 


Rochester, 


Washington Boulevard. A service 
department is being established. 


FORD DEALERSHIP IN 
ST. PAUL HAS NEW OWNERS 
St. Paul, Minn., July 19.—A. C. 
Podvin, former Minneapolis Ford 
salesman, ahd F. A. Biernes, for- 
mer salesman for the White Bear 
Motor Sales Company, have pur- 
chased the latter dealership and 
will handle a full line of Ford 
cars and parts. 
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BRUNN SALES MANAGER 

Long Beach, Cal., July 19.— 
Announcement has just been 
made of the appointment of Carl 
Brunn as sales manager for 
Homer W. Bodum, local dealer 
for Pierce-Arrow, Hudson and 
Essex cars. Mr. Brunn_has al- 
ready organized his sales staff, 
and an active sales campaign 
will be inaugurated immediately. 


SLOAN TO EVANSVILLE 
Evansville, Ind., July 19.—Rich- 
Sloan, formerly with the 





Princeton Hudson-Essex Company, 
Princeton, Ind., has just been en- 
gaged as sales manager by the 
West Side Hudson-Essex Company, 
local dealer. 


NIEDERAUR SALES HEAD 

San Jose, Cal., July 19.—P. W. 
Niederaur, who has been associat- 
ed with the Granger Motor Sales 
Company of San Jose for some 
time, has just been promoted to 
the position of sales manager. The 
Granger company is San _ Jose 
dealer of the Willys-Knight and 
the Overland automobiles. 

RICH AND GREENE FISHED 


Chicago, July 19.—R. J. Rich of 
the Simcniz Company and Fred 








Fire Losses 


$60,000 SUPPLY CO. BLAZE 

St. Paul, Minn., July 19.—Fire 
caused $60,000 damage Wednesday 
to the building and tire stock of 
the Reed Motor Supply Company, 
East 3d and Franklin Streets, in 
the downtown district. Before the 
fire was brought under control the 
flames attacked the Philco Bat- 
tery sales and service station, ad- 
joining, causing of several 
penceanscauts doltars. 











loss 


Greene, Michelin tire dealer 
returned from 
in Wisconsin. 


have 


a fishing expedition 
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ON TIME / 


Business today runs on schedule. Time 
is a vitally important factor. Whether 
it is for business or pleasure we like to 
travel on time—and the quicker and 
more conveniently we can get to our 
destinations, the better we are satisfied. 


The motor bus has taken a definite 
place as a needed transportation unit 
and the reason for its great popularity 
lies in its flexibility, convenience and 
reliability. 


But in order to meet these modern de- 
mands it must be powered with a motor 
that can be depended upon always— 
that will stand up under the rugged 
demands of bus service. 


Red Seal Continental Motors are the 
choice of many leading bus operators, 
because they recognize that the motor 
is the background of dependable bus 
service and that Continental Motors 
eliminate the hazards of inadequate 


Furthermore Red Seal Continental Bus 
Motors are built to those specifications 
which years of experience have proven 
are necessary to a service which meets 
With Continental 
Motors the operator secures that smooth- 
ness of operation which goes so far to- 


today’s demands. 


ward passenger comfort. 


Because of a thoroughly trained organ- 
ization, years of experience and unlimited 
resources, Continental occupies an out- 
standing position in the field of trans- 
portation—a position which can only be 
attained and held through genuine merit 


of its product. 


CONTINENTAL MOTORS CORPORATION 
Offices: Detroit, Mich., U.S.A. Factories: Detroit and Muskegon 


The Largest Exclusive Motor 


Manufacturer 


the World 


in 
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WILLYS-OVERLAND 
PROFIT IS LARGE 


Preliminary Statement 
Shows $8,581,952 for 
Six Months 
Toledo, July 19.—The prelim- 


y statement of Willys-Over- 
months 


in 
land Company for six 
ended June 30, 1926, 
profit of $8,581,952 after ordi- 
nary taxes, depreciation, interest, 
etc., but before Federal taxes, 
equivalent after 7 per cent. pre- 
ferred dividend requirements, to 
$3.14 a share (par $5) carned on 
2,527,224 shares of common 
stock. This compares with $10,- 
455,581, or $4.27 a share on 2,- 
264,634 shares outstanding 
first half of 1925. 

Profit for the June quarter 
1926 was $7,348,126 before Federal 
taxes, equal to $2.78 a share on 2,- 
627,224 shares of common 
eomparing with profit of 
826) or 36 cents a share on 2,52T,-} 
505 shares in preceding quarter| 
and $7,328,00C or $3.06 a share on| 
2,264,634 shares in June quarter of | 
previous year. | 

The company’s statement shows! 
Steady increase in monthly profits! 
Since the first of the year, 
June reaching a peak of $2,703,472 


shows 


$1,233,- 


before Federal taxes. Gains are 
shown in the following table:— 
Profit 
6553 bweankoees seas 0.0 $2,703,472 
MEE and pce ceaucsecsecccss sce cb.c 2,531,839 
PE: two nb ewes i WO ss 0 0600s ewe 1,112,815 
re wreeerereyy. ey? ork) 1,232,353 
‘ebruary We ceceecopesecseces 203,798 
MOEY . oo co dit, yae'e.uw's,o.0sis ge + 0 9202,32 
*Loss. * 
Shipments in the first six months 
were 95,000 cars, practically all 
Willys-Knight and Overland six- 


cylinder models, as the new Euro- 
pean type small car, the Whippet, 
did not get into large 
until after the end 

months. 
ducing the Whippet type car on a 
schedule of 500 a day and 

are under way for increasing 


production 


of the 


plans 


The balance sheet 


000,000, with $34,500,000 
quick assets. Profit and 
Plus was $31,500,000. 


in 
loss sur- 


Goodrich Earnings 
To Show | Decrease 


New York, July 19.—Report of | 
B. F. Goodrich 
first six months 
be published the latter 
July, will show a decided falling 
off in earnings, compared with the 
corresponding period of 1925. In- 
terests in close touch with the com- 
pany's affairs state that Goodrich 
just about earned its preferred 
dividend requirements of $1,311,- 
520 for the first half year. 

Like most. of the other tire and 
rubber companies, 
becn operating on 





Company for the 
of this 


part of 


Goodrich 
crude 


current quotations, It must 
remembered that rubber companies 
are obliged to protect themselves, 
so far as crude rubber is concern- 
ed, almost five months in advance. 
It is considered good policy to have 
at least three months supply on 
hand, since it takes almost two 
months to land rubber 
York from the plantations 
Far East, 

At the start of this year, rubber 
was selling above $1 a pound, and 
since that time the price has 
dropped to 40 cents a pound for 
spot deliveries. This shrinkage of 
6$ per cent. raises considerable 
havoc with inventories as large as 
Goodrich is forced to carry. At the 
close of last year, they totaled more 
than $40,000,000. 


in New 


in the 


of | 


with | 


six | 
s } 
The company is now pro-} 


out- ! 
put to 600 a day in August. 
as of July 1 
Shows cash holdings around §$10.,-| 
net | 


year, to| 


has | 
rubber | 
purchased at levels well above the} 
be | 


Pittsburgh, July 19.—Producers 
in iron and steel in this district 
continue to maintain the June 
schedules of operations which are 


averaging a 70 per cent. ingot pro- 





duction and there is a feeling of 
optimism among _ steel manufac- 
turers. Prices are well sustained 


} and growing firmer in many direc- 
| tions, sweet steel irregularities has 
disappeared and more orders are 
coming into that market. 

The steel trade views with con- 
| siderable interest reports of a pos- 
| sible radical change in Ford mod- 
be which would mean a replenish- 
|}ment of steel supplies and con- 
| siderable heavy buying for a time 
| 
































Steel Men Optimistic 
As Output Holds Up 


tors consuming heavy tonnages. | 
Much of Ford's steel requirements , 
are purchased at Pittsburgh, | 
Youngstown, Cleveland and Chi-' 
cago, including sheets ,strips, mer | 
chant bars and the like. | 

go largely | 
operating | 
regularity 
begins to 
more suc- 


Makers whose supplies 
to the auto trade are 
with considerable more 
than a month ago. It 
look as if July will prove 


cessful for certain of such pro- 
ducers than June, though the re- 
verse is ordinarily the case. The 


lighter steel: materials are in heav- 

ier and more sustained demand. 
Though the sheet market is sta- 

bilizing, cold strips have sagged $3)! 














at least. Ford modor is the heav-| jer ton, to a price of 3.60 cents per | 
ii Pt ceed ee the auto-/| pound from 3.75 cents. Action of | 
| mobile interests, with General Mo independents in upholding the} 
' 3 € i as n among 
ILLINOIS EMPLOYMENT ee ee ore see ee ra 
‘ - the most important factors in 
Chicago, July 19.—Employment . - 
: , Ps strengthening the finished sheet 
}in the automobile accessory indus- . 
try ? market. There is much less irregu-; 
| try fell off about 3 per cent. last al : k P 
| month. larity in the rolled steel market at 
stock, | nemesis : this time than was the case thirty 
| LONDON RUBBER or forty-five days ago, indicating 
London, July 19.—Rubber stocks] that the stand of producers in at- 
in London at the end of last week | tempting to stabilize conditions has 
totaled 26,559 tons, an increase of} met with such success. 
669 tons during the week. Merehant steel barmakers in this 
NEW YORK STOCK EXCHANGE 4 
r-—Previous, 1926—, Net 
Hich ow Div. Sales Hich Low Close Chanre 
18% 10 .... Advance Rumery 2.100 14% 13% 13% + % 
63% 48% 3 OE 1 rae 4,900 55% 62% 52% — % 
16 7% Ajax Rubber ....... 3,200 ~ — % 
94% 78% 6 Allis-Chalmers 2,900 — 1% 
110% 105 7 | hee eae 200 + % 
34% 16 on Am. Bosch “Magneto 3,900 — 1% 
26 23% 2 Am.” Chain, A.:...... 1,000 + % 
15% 12% 1 Am.-La France ...... 4,100 + % 
37% 26 3 Briggs Mfg. Co.......- 3,900 — % 
138% 62% Case Threshing Mach. 27,300 + 7% 
113 96 7 ge | PC ree wine es 1.400 + 1 
26 11% Tere Chandler Cleve. Motor 1,300 opad 
45% 28 4 OO BE: nc. Gennes cease 8,400 + 2% 
120 94% 6 €hicago Pneumatic Too) 3,800 — 3 
49 44 4 Chicago Yellow Cab.. 190 + % 
54% 28% 3 Chrysler Corp. ; 90,200 +° % 
108 93 ® a BR Pe 800 + % 
72 55 3.60 Com. Inv. Trust 200 + 2% 
100 89 6.50 do 6%s pf. Tr 200 + % 
13 9% 80 Continental Motors 12.000 + % 
17% 21% Dodge Bros. A...... .. 264,200 + 6% 
89% 719% 7 EE vudawhecronwen 58.600 + % 
k2% 61% 6 Electric Auto-Lite .... 2,200 + 3 
86% 71% 5 Electric Stor. Battery 9,600 + % 
1 1 Emerson-Brant .....- 500 awe 
24% 6 SS Pe 400 + &, 
8% 8 cS eS 1,300 . 
107% 78% 6 Piener Beay ...ccccese 12,300 + 5% 
26%. 14% Fisk Rubber .....ce«- 45,100 ouge 
107 94 7 do ist pf conv. 200 ‘ 
R84 16% 7 do ist pf sta... 600 + 1 
42 29 433 Gabriel Snubbers 2,500 4 3, 
9% 5% ‘ Gardner Motors ...... 500 — %) 
169 113% 7 General Motors ....... 743,600 +17% 
120 113% 7 Oe Be Se a cnceeatees 2,000 4 % | 
70% 45% 4 Goodrich Co. 5,300 + % 
} 100 95 7 i RAT Sar 600 + 3% 
109% 98% 7 Goodyear Co, pf...... 500 + 1% 
108% 105% 8 te Peer 200 + % 
416 30% Hayes Wheel 1,600 — 2 
107 105% 7% eS rere ‘ 100 + 1 
| 123% 495, 3% Hudson Motor Car 189,100 4+ 2% 
| 28% 17 1 Hupp Motor Car... 55.300 + 1% 
| 24% 18 2 Indian Motorcycle 300 — %* 
21% 13% 1 Intercontinental Rubber 2.900 — ¥% 
66 25 Jordan Motor Car.... 30,200 — 3% 
21% 12% Kelly-Springfield .... 1,200 — %& 
126 86 6 Kelsey Wheel me 400 P 
2% % Keystone Tire .... 100 -— = 
14 8% Lee Rubber & Tire 2,400 - i 
159 103% 6 Mack Trucks ........ 147,800 + 6% | 
113 109% 7 de a Se 300 + 1%} 
107 104 7 cS 6 Raa 300 ro 
33 27 2 Marlin Rockwell ...... 600 —_ % 
23 17 4 Martin PEP «ccccss< 600 ° 
| 44% 30 2 Miller Rubber ........- 1,800 + 3 
7% 19% ) Moon Motors .......-. 7,900 — % 
53% 33% 3.60 Moto Meter A......+: 9,400 + 1% 
33% 22 2 Motor Wheel ..... << aa —" OF 
19% 11 Mullins Body ......:- 1,400 + 3%! 
15% 3 Murray Body ........ 12,300 + %} 
66 2 2 Piaee BEOGORS 2 oc ccess 33,900 + %| 
15% ™% 80 Norwalk T. & R..... 600 a 
22% 14% Omnibus Corp. ..... 1,700 am 9 j 
98% 88 8 do pf a a ee 300 — 2% | 
| 45% 31% 2 Packard Motor Car.... 49,000 — & 
28% 13% 1.80 Paige-Detroit Motor . 4,500 + % 
43% 19 ® Pierce-Arrow ..... ae + LA | 
116 76% 5 do pf . : : 6,400 a 
; 10% 5% Reynolds Springs . 800 an Of 
| 3143 18% Sl SS 3.700 + 1% 
| 92% 68% 6 Stewart Warner ..... 28,900 s » | 
17% 59% 6 Stromberg Carb ...... 1,800 eon 
61% 47 6 SOBOREERE cccccccoces TR,8080 + 2%) 
56% 44% 3 Timken Roller Bear 16,200 + % 
68% 60% oe Pe NR 62d vo00 24,200 a 1. | 
109 101% i) Soe era 2.300 + 1% 
| 90 61% White Motor .. a 57.900 + 1% 1 
34 18 Willys Overland 222.000 4 %& | 
| 99 91% 7 ge Sorry 3.300 - ma 
69 60% 4 Vato & TeWMe..cccess 800 4 Me | 
| 32% 20 78 Yejlow Truck 19,800 24% 22 23% + 2%) 
| 100% 91% 7 Yellow Truck pf.. 800 99% 99% 99% — % 
NEW YORK CURB — $$$ $$$ —___ 
Net 
Sales High. Low. Last. Ch’'ge 625 Johns-Man 161 153% 153%— 7% 
200 Aub Auto 55% 65% 65%+ 1% 100 McCord RB 22% 22% 22 4 hy 
| 600 Brill Cor A 38% 37% 37%- % 70 Mil Rub pf.100 100 100 + 1 
200 do B.... 16% 16% 16% 600 Reo Mo Car 20% 19% 19%— 
; 3500 Br M Tr.. 40 27 38 +10% 200 Rep MT ctf 6 6 6 — \, 
| 7200C GS & B 15% 14% 14%- ™% 2500 Rick Mot . 4 3% 3%- % 
j 1100 do new . 15% 14% 14% 2500 Stutz MCA 25% 24% 25% + % 
i 100 do pf... 9% 9% 9% 4000 Tim D Axl 11% 10% 11%4 3 
2000 Doe D Cast 17% 15 17%+ 1% 800 USL& H n. 20% 20 20 , 
4100 Dur Mot .. 6% 5M 5%—  % 100 do pf... 6% 6% 6% 
| 600 Fageol Mot 4 4 4 100 U SR R.. 11 11 11 — 1%} 
| 800 Fed Mot T. 46% 46 46%+ 2% 100 WA S pt pf 26 26 26 | 
! 600 FT&R6% pf 98% 98% 98%— % 600 Y Txi N Y. 16 16% 16 + Ms } 
i 280 Ford M Can.520% 500 620 +15 (The above tables show the automotive | 
11100 Gdy T & R. 36% 4% 35%— %! stock movement for last week.) i 


| territory report satisfactory busi- represented, 
‘ness. The usual rate of specifying 

is practically the same as in June, 
which in some cases brought 
more tonnage than 
month so far this year. 


| consuming lines are 

thiefly autémotive in character, 

| through the cold finishers. Nuse 

‘ merous contracts have been taken 

in| for third quarter at 2 ents, the re- 

any other | cent $2 a ton advance thus being 
VaVrious' fully substantiated. 























Aninvention of the United 
States Rubber Company 
technicians. The cords are 
laid parallel without tie- 
threads, and soaked in vir- 
gin rubber Latex, which 

orms an elastic web 
through and through and 
between the cords. Impor- 
tant because it gives the 
cord structure maximum 
strength and maximum 
flexibility. 


Answering Some Further 


Questions about Latex- 
treated Web Cord 


Note—So great an interest has been shown in this new construc- 
tion because of the service given by United States Royal 


Cord Tires on passenger cars and busses that a further 
explanation of this patented process has been suggested. 


Q—Is treating cords with Latex entirely newin tire building? 

A—Yes. Until this process was developed by the United States 
Rubber Company, the use of Latex Nbefore it had been coagu- 
lated into crude rubber had never been used in tire building, 


Q_—Is the process patented? 
A—Yes. The process is patented and owned by this Company. 


Q—What are its advantages? 

A—The tire engineer’s ideal is a tire thin and flexible as a soa 
bubble and strong as steel. The more you can add to a tiré’s 
strength without increasing its weight the better. 

Latex-treated Web Cord provides the strength and flexibility 
without adding unnecessary weight. 


Q—Is it possible to make the cord structure of a tire too 
heavy? 

A—Yes. Just as a cable made of many strands of fine and highly 
tempered wire can be stronger than a heavier iron bar, so the 
cord structure of a tire can be made strong, yet light and 
flexible, through this process. 

Q—How does treating cords in Latex give additional 
strength? 

A—Latex is virgin rubber just as it comes from the tree. 

There are no chemi in Latex to destroy the natural oils 
in the cotton or to weaken the cord fibre. . 

Each cord in a United States Tire is run through a tank of 
Latex by means of the machine shown in the illustration above. 

The cords are then laid side by side and drawn up over 
heated rollers which evaporate the water in the Latex, produc- 
ing a rubberized fabric of cotton cords and pure rubber. 

Each cord is impregnated and surrounded by rubber, and 
attached to its neighboring cord with an elastic rubber web. 

Q—Are there any other advantages? 

A—Yes. In the old cord fabric, the main strands in the cord 
structure were tied to each ‘ofher with fine threads. 

Latex-treated Web Cord has none of these cross-tie threads 
and this source of internal friction is therefore eliminated. _ 

By looking inside of a Royal Cord Tire and comparing it 
with tires made of the old cord fabric you will see that the 
Royal Cord has a much smoother and evener appearance. 


United States @ Rubber Company 
Trade Mark 
UNITED STATES 


ROYAL CORD 


BALLOON 








